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ABOUT NBAOR

The purpose of the Newport
Beach Association of
REALTORS® is to be a service
and support organization
through active participation in
establishing programs and
services that will enhance and
promote the successful
business endeavors of its
members. With integrity and
competence, it will provide a
positive link to the local
community by cultivating
goodwill and protecting the
individual rights to own,
transfer and use real property.

401 Old Newport Blvd.,,
Ste. 100
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responsibility for the accuracy of the information contained herein. The opinions expressed in
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John Yasko

MESSAGE

As we head into summer, one thing is becoming
increasingly clear, that is the real estate industry is
navigating one of the most significant periods of
technological, structural, and philosophical change in
decades!

Between fluctuating mortgage rates, affordability challenges
due to increasing oil prices, increasing inflation and
mortgage rates, artificial intelligence, evolving listing

strategies, portal partnerships, and ongoing debates surrounding
transparency and cooperation, there is certainly no shortage of
conversation topics in real estate right now. Over the past several
months, I've shared thoughts about the importance of adaptability,
professionalism, and maintaining perspective during periods of
uncertainty and transition. As we move into June, those themes
continue to resonate even more strongly as both our industry and
housing market evolve at an accelerated pace.

And if you've attended enough industry meetings lately like I have,
you may have also learned that REALTORS® comfortably use terms
like AI, CCP, MLS, IDX, VOW, syndication, and pre-marketing all
within the same sentence — which either means our industry is
evolving rapidly... or we’ve all simply become addicted to acronyms!
There are so many I cannot keep up. At this point, half of the
meetings sound less like real estate discussions and more like
someone trying to reset the monthly office Wi-Fi password.

From a housing perspective, the market today is not frozen — it is
cautious! Despite the headwinds, Newport Beach and Costa Mesa
REALTORS® continue doing what REALTORS® do best:helping
consumers navigate complicated decisions with professionalism,
perspective, market knowledge, and our local expertise.

Housing affordability and inventory shortages have increasingly
become national conversations receiving attention from
policymakers, economists, and consumers alike. Discussions
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surrounding institutionalownership of single-family homes, housing supply, taxation,
affordability, and regulatory barriers continue dominating headlines while reinforcing how
important housing policy has become not only for our industry, but for communities
across the country.

Meanwhile, the real estate industry itself continues evolving rapidly.

The ongoing debates surrounding private listings, pre-marketing strategies, portal
partnerships, seller choice, brokerage-controlled listing systems, and MLS transparency
have intensified significantly over the past several months.Announcements involving
Zillow Preview listings appearing on Realtor.com, brokerage-driven listing platforms, and
expanding pre-market strategies all point toward an industry undergoing meaningful
structural change. Somewhere, a consumer is wondering why their home is listed in five
different places but somehow still impossible to find.

At the same time, many MLS leaders across the country continue emphasizing that the
MLS remains essential infrastructure for cooperation, transparency, efficiency, and broad
consumer access to inventory, that is provided MLSs continue adapting and adding value
to the marketplace. Even the leaders of our CRMLS have been called out publicly and it
appears they may been listening! We may see some valuable changes in a few months in
our own CRMLS.

Ultimately, the future of organized real estate will likely depend less on who “wins” the
listing wars and more on which organizations continue providing the most trust,
professionalism, transparency, efficiency, and value to both brokers and consumers.

Technology and Al are also rapidly reshaping our profession. From marketing and
transaction workflows to customer communication and data analysis, artificial intelligence
is already transforming how real estate business gets done. But even with all this
innovation, one thing remains unchanged; consumers still value trusted relationships,
strong negotiation skills, local expertise, and professional guidance when making some of
the biggest financial decisions of their lives. Thankfully, Al still cannot host an open house,
explain coastal commission rules, or politely answer the question, “What’s the absolute
lowest the seller will take?” for the fourth time in ten minutes.

In many ways, today’s market increasingly favors REALTORS® who can combine
technology with authenticity, communication, and storytelling. Consumers are not simply
buying square footage, they are buying lifestyle, confidence, trust, and connection.
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The Newport Beach Association of REALTORS® continues working to provide education,
advocacy, networking, and professional resources that help our members navigate
thisrapidly evolving environment. And delivers all of this at a lower cost than other
Associations in Orange County. Your membership matters more than ever and collectively
benefits us all.

On behalf of the Newport Beach Association of REALTORS®, I would also like to extend a
sincere thank you to Rebecca Anderson of Surterre Properties for volunteering to serve as
NBAOR’s Ambassador for the REALTORS® Relief Foundation’s 25th Anniversary
Campaign. As part of this nationwide effort, the REALTORS® Relief Foundation is working
toward a goal of having at least one Ambassador representing every local board across the
country to help promote awareness, encourage participation, and continue supporting
families in times of need. You may be hearing from her soon!

[ would also encourage our members to join us for NBAOR’s upcoming Charity Poker
Tournament on Wednesday, June 24, 2026 at Flemings Newport Beach, benefiting
Childhelp OC. Whether you are an experienced poker player, casual card player, or simply
looking for a fun networking event supporting a meaningful cause, we hope you will attend.
Casino game tables will also be available for non-poker players, proving once again that
REALTORS® are always willing to gamble a little... preferably for charity and not on
interest rate predictions.

As always, thank you to our members, Board of Directors, committee leaders, volunteers,
affiliates, and staff for your continued involvement and professionalism.

Wishing everyone a successful, productive, and hopefully at least somewhat relaxing start
to summer. And if summer plans include taking a break from industry news for a few days,

honestly, that may be the healthiest market strategy of all.
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Explanation

Wildfire, vegetation
ordinances, and
insurability issues

Available in multiple Property taxes, P.A.C.E.
languages contracts, and special
assessments

Click Me/Scan Me

Candy Babcock

Account Executive
714.309.6447
cbabcock@firstam.com

First American Real Estate Disclosures Corporation makes no express or impl he information presented and assumes no responsibility for errors or omissions. First American, the eagle logo, First American Natural Hazard

Disclosures are registered trademarks or trademarks of First American Finan: io rits affiliates.
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NEWPORT BEACH ASSOCITION OF REALTORS®
MARINERS ESCROW ]

Since 1982
Presents

GHARITY POKER °
TOURNAMENT

4 ¥ WEDNESDAY, JUNE 24, 2026
s 1° Flemings Newport Beach

' 455 Newport Center Dr, Newport Beach, CA 92660
4 4:00 PM CHECK-IN
4:30 PM PLAY STARTS

ENTRY: $125

N
Re-Buys Available (unlimited until break) Ch]ldhelp®
Casino Game Tables available for non- A ENTION o TR o o A SR
poker players FEDERAL TAX ID: 95-2884608

REGISTRATION

Full Name
| want to: Play Poker or Spectate and/or Play other Casino Games

Player I'd like to sit next to if space is available:

Full Name
| want to: Play Poker or Spectate and/or Play other Casino Games

Player I'd like to sit next to if space is available:

PAYMENT INFORMATION

Name on Card Amount to Charge__
Credit Card # (Circle Visa or MasterCard)

CvC Expiration Date Phone

Email

(PLEASE MAKE CHECKS PAYABLE TO "NBAOR")



NEWPORT BEACH ASSOCITION OF REALTORS®

GHARITY POKER .
TOURNAMENT °;

** WEDNESDAY, JUNE 24, 2026

1
a® Flemings Newport Beach

455 Newport Center Dr, Newport Beach, CA 92660

PROCEEDS TO BENEFIT: FEDERAL TAX ID 95-2884608

SPONSORSHIP OPPORTUNITIES:

ROYAL FLUSH: Includes- 8 tickets, Presented By on the Flyer, Logo prominently
featured on Main Banner, Logo featured at Poker Tables, Verbal
$4000 Recognition during event, and logo on Playing cards

FOUR OF A KIND: Includes- 4 tickets, Logo prominently featured on Main Banner,
Logo featured at Poker Tables, Verbal Recognition during event,
$1500 and logo on cocktail napkins

FULL HOUSE: Includes- 2 tickets, Logo featured on Main Banner, Logo featured
$750 at Poker Tables, and Verbal Recognition during event

ALL IN: Includes- 1 ticket, Logo featured on Main Banner, and
$350 Verbal Recognition during event

| WOULD LIKE TO SPONSOR THE NEWPORT BEACH ASSOCIATION OF REALTORS®
BENEFITTING CHILDHELP.

NAME(S):

COMPANY:____ PHONE

PLEASE CHARGE MY CREDITCARD: & FOR SPONSORSHIP LEVEL
VISA/MCONLY)#: === EXPDATE: — _ CVC

OR ENCLOSED IS MY CHECK IN THE AMOUNT OF: FOR SPONSORSHIP LEVEL

SORRY NO REFUNDS
(PLEASE MAKE CHECKS PAYABLE TO "NBAOR")
Mail to: Newport Beach Association of REALTORS
401 Old Newport Blvd., Ste.100, Newport Beach, CA 92663
Phone: (949) 722-2300
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Since 1982
Presents

. CHARITY POKER
- TOURNAMENT

WEDNESDAY, JUNE 24, 2026

Flemings Newport Beach
455 Newport Center Dr, Newport Beach, CA 92660

BENEFITTING

Founded in 1959 by Sara O'Meara and Yvonne Fedderson
PREVENTION and TREATMENT of CHILD ABUSE

FEDERAL TAX ID 95-2884608

Childhelp is committed to giving every child a chance at a better life
through prevention programs, treatment services, and education
focused on ending child abuse.

YES, | wish to donate a Silent Auction item for the 20256 Charity Poker
Tournament to be held on Wednesday, June 24, 2026. | understand that my donation
must be received at the Association Office no later than June 10, 2026 .

| plan to give the following:
Item Description:

Value:$

Please recognize my company as:

Name: Phone:

Address:

Email Address:

All donations must be received no later than June 10, 2026
in order to be recognized in the program.
Newport Beach Association of REALTORS®
401 Old Newport Blvd., Suite 100, Newport Beach, CA 92663
(949) 722-2300



GET NEW LISTINGS!

USE OUR MONTHLY MEMBERSHIP

| TO HELP YOUR CLIENTS
AND GAIN LOYALTY

(D mecEshop

SAVE 35%

on education built for real-world
buyer & seller conversations.

HTTPS://NBAOR.THECESHOP.COM/
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HUSTLE UP AN EXTRA LISTING THIS YEAR!

According to the National Association of REALTORS®, 51% of
homes sold last year were from homeowners 59+ years old.
Why are they selling and how can you be the agent that gets the

listing? In this FREE REALTOR® symposium, you will learn all
about the issues older homeowners are concerned with and what
is important to them when they decide to sell. Get to this class and
get the low down so you can put some boogie in your pipeline!

LERARN)AILL
RBOU

(7 WHY OLDER HOMEOWNERS AR SELLING SPERKER

What are the specific cash flow, tax, and estate nvn“ KI.EIS Reverse Mortyage
Educator

issues older homeowners are concerned with?
FREE LUNCH AND LEARN!
(7 LOANS, REVERSE MTGS, FINANCING JI%LY 10:300M - 12PM

Leérn advanced strategies for reverse mortgage 401 01d Newport BIvd 100
refinances and reverse mortgage for purchases, and how Newport Beach, CA, 92663
higher interest rates cause issues for our retired -
hemeowners. cllcu “EBE
— HEIRS, TRUSTS, AND TITLE ISSUES
D Learn about the concerns of heirs and how helping them II.“ HEGISTEB
be set up for success can earn you the listing down the line
TheReverseEducators.com
7 TOOLS AND STRATEGY N —————
How do you apply this knowledge and boost your day-to-day (888) 242-5959
business without doing more than what you're already doing?

.+.

CA Department of Real Estate LIC #01932729 - NMLS #1064287. This material is not from HUD or FHA and has not been approved from HUD or FHA.


https://thereverseeducators.com/nbaor/07-01-26

WELGOME

DESIGNATED REALTOR® MEMBERSHIP REALTOR® MEMBERSHIP
Jana Kalinowski- Newport Bayshore Taylor Thorne- Original Services, Inc.
Properties

Raymond Lee- Paramount Realty
Morgan Evans- Morgan Evans, Broker

MEMBER TRANSFERS AFFILIATE

Deborah Sado - from Compass to First Team  Nicholas Anderson- Stone Mill Company
Real Estate
Alexander St. Charles — from Compass to

Materra Real Estate
Mﬂ@%fo ruriAvesanies

40 Years!
Rae Rodgers

20 Years!
Nikki Norman ¢« Rob Smith « Patrick Clark

10 Years!
Roger Ham « Susan Krueger « Ryan Khosh ¢ Alyssa Leach « Alexander Turner

5 Years!
Jesi Pearce ¢ Lisa Schulz « Jena Bondugji

1 Year!
Ali Tavakoli » Makenna Miller



| EXPAND INTO
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ROOM RENTAL

Need a professional space for your
next meeting or training?

NBAOR offers a fully equipped
classroom available for rent in
Newport Beach.

Amenities

@ Wifi @ Projector @ 40 Seating Capcity
& Screen ® Podium ® Handheld Microphone

CONTACT JANELLE AT JANELLE@NBAOR.COM TO LEARN MORE

MEMBER RATES NON-MEMBER RATES
Half Day (4 Hours) $400 $500
Full Day (8 Hours) $600 $750

Deposit $200 $200



NEWPORT BEACH

ASSOCIATION OF REALTORS®

ARCHITECT/BUILDER

COMPANY CONTACT EMAIL m

NEWPORT RESOURCE MGMT. RUSH HILL RUSH@NRMSERVICES.COM 949-939-2570
JULIE LAUGHTON DESIGN BUILD & JLGC JULIE LAUGHTON JULIE@JULIELAUGHTON.COM (714) 305-2861

ESCROW
COMPANY CONTACT EMAIL | PHONE |

CHARTWELL ESCROW DIANE ANTHONY DANTHONY@CHARTWELLESCROW 949-354-1892
CHARTWELL ESCROW LEXI QUINN AQUINN@CHARTWELLESCROW.COM 609-276-0459
FREEDOM ESCROW JEFF TAYLOR JEFF@QFREEDOMESCROW.COM 714-655-7816
GENERATIONS ESCROW BRANDI RIVERA BRIVERA@GENESCROW.COM 714-746-3024
GENERATIONS ESCROW BRI JOY BRI@GENESCROW.COM 949-403-4984
GENERATIONS ESCROW ROSE CHAVEZ ROSE@GENESCROW.COM 949378-2245
GRANITE ESCROW HARRISON KOENIG HKOENIG@PANGOGROUP.COM (858) 910-4377
MARINERS ESCROW FA KARAMZADEH FA@MARINERSESCROW.COM 949-412-4650
PACIFIC HORIZON ESCROW GROUP DEE ANNA POPE DEEANNA.POPE@PHEGESCROW.COM 714-914-4455
PROMINENT ESCROW REBEKAH MATHISSON RMATHIESON@PROMINENTESCROW.COM 562-896-1203
PROMINENT ESCROW JIM MECKLENBURG JIM@PROMINENTESCROW.COM 949-375-4674
PROMINENT ESCROW SARAH DEGUZMAN SARAHNDG@YAHOO.COM 831-234-9745
SELECT PACIFIC ESCROW JORDYN NEWTON JORDYN.NEWTON@SELECTPACIFICESCROW.COM 661-607-6257

®
) HEALTH BENEFITS

COMPANY CONTACT

BENEFITS STORE, INC. ROGER SMITH AFFILIATE@BENEFITSSTORE.COM 925-855-9500

HOME WARRANTY

COMPANY CONTACT
FIDELITY HOME WARRANTY ROBYN PRICE ROBYN.PRICE@FNF.COM 714-726-9171
FIDELITY HOME WARRANTY MIA BEATIFICATO MIA.BEATIFICATO@FNF.COM 714-497-5837
FIRST AMERICAN HOME BUYERS
e ROSIE POOLE RPOOLE@FIRSTAM.COM 949-400-7789
OLD REPUBLIC HOME PROTECTION SHERI BIEBER SHERIB@ORHP.COM 949-410-0344

LEGAL

COMPANY

CONTACT

LAGUNA LEGAL MEDIATION SERVICE &
DOC.

ELLIE ORTIZ ELLIE@LAGUNALEGALHELP.COM 949-497-9800



mailto:danthony@chartwellescrow
mailto:jeff@freedomescrow.com
mailto:fa@marinersescrow.com
mailto:rpoole@firstam.com
mailto:AFFILIATE@BENEFITSSTORE.COM
mailto:rush@NRMservices.com
tel:+1(714)%20305-2861
mailto:jsrusso@russoandduckworth.com

COMPANY CONTACT

COVERAGE CAT GABRIEL BOTELHO SUPPORT@COVERAGECAT.COM

HABITAT ESTATE SALES CHRISTY SMITH INFO@HABITATESTATESALES.COM 949-813-9154
NEXTGEN COASTAL PROPERTY

MANAGEMENT DYLAN MASON DMASON@NEXTGENCOASTAL.COM 949-294-7832
GRASONS CO NEWPORT BEACH JASON KELLY JASON@GRASONS.COM 714-273-5580

MORTGAGE/ LENDING

COMPANY CONTACT
CITIBANK NICHOLAS PETRONIS NICK.PETRONIS@CITI.COM 949-374-3744
EXCEED LENDING VIVIAN CHEN VIVIANCHEN@EXCEEDLENDING.COM 626-271-5950
GUARANTEED RATE AFFINITY CINDY KRAMER CKRAMER@GRARATE.COM 949-291-3663
FLAGSTAR PRIVATE BANK ALISON SCHWEITZEL ALISON.SCHWEITZER@FLAGSTAR.COM 949-274-3560
MONARCH COAST FINANCIAL KEVIN BUDDE KBUDDE@MONARCHCOASTFINANCIAL.COM 949-422-2075
MUTUAL OF OMAHA REVERSE MORTGAGE SEAN SKAGGS SEAN.SKAGGS@MUTUALMORTGAGE.COM 714-875-7979
PROPERTY LENDING GROUP ALEX KAZARYAN ALEX@PROPERTYLENDING.COM 818-497-4072
REVERSE MORTGAGE EDUCATORS RYAN KLEIS RYAN@REVERSEMORTGAGEEDUCATORS.COM 714-609-0196
UNITED AMERICAN MORTGAGE CORP. MARK SIMON MARK@MARKFORMORTGAGE.NET 949-246-5880
WELLS FARGO HOME MORTGAGE MORAD RAHEB MORAD.RAHEB@WELLSFARGO.COM 310-467-4411

NATURAL HAZARDS

EIIF;SCT AMERICAN NATURAL HAZARD CANDY BABCOCK CBABCOCK@FIRSTAM.COM 714-309-6447
MY NHD ROBERTA CURLENDER ROBERTA@MYNHD.COM 949-322-5220
MY NHD LINA KING LINA@MYNHD.COM 949-945-3526

PHOTOGRAPHY

PREVIEWFIRST PAOLO BIANCALANI PAOLO@PREVIEWFIRST.COM 949-527-1702
ROBERT ORTIZ PHOTOGRAPHY STUDIO BOB ORTIZ BOB@BOBORTIZ.COM 949-289-2912

TITLE
COMPANY CONTACT

CHICAGO TITLE PETER NOURSE PETER.NOURSE@CTT.COM 949-463-3999
CONSUMER'’S TITLE COMPANY BRYON BASHORE BRYON.BASHORE@CTCCAL.COM 714-975-1773
CONSUMBER'S TITLE COMPANY GRATIA HANSEN GRATIA@CTCCAL.COM 949-510-3980
FIRST AMERICAN TITLE INSURANCE GEORGE SINES GSINES@FIRSTAM.COM 714-250-4951
FIRST AMERICAN TITLE HALLIE PACKARD HPACKARD@FIRSTAM.COM 949-500-3501
FIRST INTEGRITY TITLE COMPANY CARTER GASKILL CARTER.GASKILL@FIRSTINTEGRITYTITLE.COM (949) 923-7584
LAWYERS TITLE MARTHA GEWERTZ MGEWERTZ@LTIC.COM 949-500-5884
LAWYERS TITLE NATALIE SHAW NATALIE.SHAW@LTIC.COM 949-887-8443
OLD REPUBLIC TITLE HOPE CARR HCARR@ORTC.COM 949-400-7642
PACIFIC COAST TITLE COMPANY CHRISTY COFFEY CCOFFEY@PCT.COM 949-887-0338
TICORTITLE STACEY ANGSTEAD STACEY.ANGSTEAD@TICORTITLE.COM 760-214-3211
TICOR TITLE STEPHANIE DORR STEPHANIE.DORR@TICORTITLE.COM 949-294-3360
USA NATIONAL TITLE LISA RUNYON LRUNYON@USA-NTC.COM 949-933-0693

WEFG TITLE ROBERT TOFFEL ROBERT.TOFFEL@YAHOO.COM 949-702-3027



mailto:kbudde@monarchcoastfinancial.com
mailto:ryan@reversemortgageeducators.com
mailto:mark@markformortgage.net
mailto:cbabcock@firstam.com
mailto:roberta@mynhd.com
mailto:lina@mynhd.com
mailto:paolo@previewfirst.com
mailto:peter.nourse@ctt.com
mailto:gsines@firstam.com
mailto:gsines@firstam.com
mailto:mgewertz@ltic.com
mailto:lrunyon@usa-ntc.com
mailto:robert.toffel@yahoo.com

PROYMINENT

ESCROW SBSERVYICES

MEET TEAM JASON

JASON MILLER

With 25 years of escrow experience in Southern
California’s premier coastal markets, Jason is a luxury
Escrow Officer known for expertly closing high-value,
complex transactions in Newport Beach and
surrounding communities.

BETTY HERNANDEZ

Betty brings over 20 years of escrow experience, . .
specializing in residential sales and delivering smooth, - sl
detail-driven transactions from start to finish.

PROUDLY INDEPENDENT

Proudly independent and not affiliated with any
brokerage, allowing us to remain completely neutral
while always putting your best interests first.

orporate Plaza Dr, Suite 200, Newport Bea

Jason Miller | Escrow Officer | Direct (949) 258-4804 Jason

WWWw.prominentescrow.com

@ALL RIGHTS RESERVED BY PROMINENT ESCROW SERVICES, INC. | DFPI #863-1644



DECLAR TION FOR: ANTI PRICE __
- GOUGING TOR-RENTALS IS IN
EFFECT UNTIL 6/2 2/2026

Governor Gavin Newsom issued a state of emergency
proclamation for Orange County as the state continues to
assist in local response efforts following a hazardous
chemical incident at an aerospace facility that resulted in
the evacuation of tens of thousands of residents from the
surrounding area. This declaration triggered California’s
anti-price-gouging law (PC 396 (e)) and limiting rent
increases to no more than 10% above pre-emergency levels.
This will expire on June 22, 2026, unless extended. Anyone
convicted of violating the statewide anti-price-gouging law
can face a year in county jail, a fine of up to $10,000, or both,
as well as civil penalties. The emergency proclamation for

Orange County can be found here.

Learn More About OC State of Emergency,
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https://www.gov.ca.gov/wp-content/uploads/2026/05/SOE-Proc-OC-Chemical-Leak-5-23-26.FINAL_.pdf
https://www.gov.ca.gov/wp-content/uploads/2026/05/SOE-Proc-OC-Chemical-Leak-5-23-26.FINAL_.pdf

ESCROW GROUP

A DIVISION OF TICOR TITLE COMPANY OF CALIFORMNIA

AN ELEVATED
EXPERIENCE AWAITS.

DEE ANNA POPE | SALES EXECUTIVE

@ 714.914.4455 (M)
PACIFICHORIZONESCROWGROQUP.COM

@ DeeAnna.Pope@phegescrow.com

@ 680 Newport Center Dr., Suite 175
Newport Beach, CA 92660
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Monthly Market Report

Newport Beach, California
April 2026
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Monthly Market Report

Costa Mesa, California
April 2026
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BRANDI RIVERA
SENIOR ESCROW OFFICER

18200 Von Karman Ave, Suite 700
Irvine, CA 92612

0: 949.359.8345

brivera@GenEscrow.com

[y Oper [migz
EW/ [m]e

Resales

Refinances
REO’s
Short Sales
Reverse Mortgages

Commercial Escrows



EON T HE RISE

Real estate professionals are being warned about a growing phishing scam targeting
listing inquiries sent through popular real estate platforms. According to industry
alerts and advisories from the California Department of Real Estate (DRE), scammers

are sending messages that appear to reference legitimate property listings and often
follow up with requests to schedule Zoom calls. Reports from multiple markets
indicate the Zoom links may install malware capable of monitoring email
conversations between agents, clients, lenders, and title companies in an effort to
intercept wiring instructions and redirect funds.

The DRE also warned that scammers are impersonating licensed real estate

professionals through fake websites, email addresses, social media accounts, and
online listings using publicly available information such as license numbers, photos,
and agent names to appear legitimate. Common warning signs include repeated
inquiries across multiple listings, vague or generic messages, unsolicited video
meeting requests, unexpected MFA prompts, disappearing emails, unfamiliar inbox
rules, and sudden changes to wiring instructions.

Additionally, C.A.R. is offering a Cybercrime & Transaction Fraud Certification course
designed to help members identify scams, prevent fraud, and better protect clients

during transactions. The four-hour certification course is available free to C.A.R.
members using discount code FREECERT through C.A.R. Education.
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https://dre.ca.gov/Consumers/ConsumerAlerts/ConsumerAlert_2026_04_27_Scammers_Using_Names_Info_Impersonating_Agents.html
https://store.car.org/collections/new-releases/products/cybercrime-transactional-fraud-certification-online-anytime
https://www.car.org/aboutus/mediacenter/news/phishingscamwarning

WELLS
divwd Home Mortgage

When your buyers want a larger loan,
we're ready to make it happen

Learn more about how our local market knowledge and jumbo loan options
which may help your affluent buyers bring their plans to life.

For questions about services or help getting started, call or text
anytime for assistance.

Matt Dridier gt Pl
Private Mortgage Banker £ oo
949-371-9718 N
OCMortgageLender.com

NMLSE ID 463518

=

This information is nok inbended for distribution to consemers, the pehbc or thind parties bepond the intended business recipient. | nformation is accurste as of the date of printing
and & subject to change withoat rotice. Wedls Fargo Home Mortgage is adivison of Wells Farge Sank, NLA.

o M5 Wells Fargo Bank, KA. NMLSE 1D 393800, A5634314] Expires 072006 BA-2313500
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The Balboa Peninsula Trolley is a free service to get you easily moving around the
Peninsula without having to pay for parking or worry about finding a place to park. The
trolley operates each Saturday and Sunday during the summer beginning on May 23,
2026 and ending on September 7, 2026. The trolley will also be in service during the
summer's major holidays:

e Memorial Day on Monday, May 25

e Independence Day on Friday, July 3 (Observed Holiday)

e Independence Day on Saturday, July 4

e Labor Day on Monday, September 7.
The trolley's regular hours of operation are on Saturday and Sunday from 10 a.m. until
9:30 p.m.

General Trolley Information

The trolley route is the same as prior years. Stop number one is located next to the
Avon Street Parking_Lot, which is near the intersection of Tustin Avenue and Avon
Street within Mariners' Mile.

TIP: Download the "ParkMobile" app and set up your profile (vehicle make, model and
license plate) in advance. Then, enter the promotion code in ParkMobile's Settings,
before you pay for parking or enter the code "TROLLEY26" at the kiosks to receive free
parking. Note: This parking code is valid in the Avon Street Parking Lot only.

From there, you can ride for free along the route down the Peninsula and get off and
back on at any of the 22-marked trolley stops - all for free.

There will be a total of four trolleys operating each day. An additional trolley will be
added into the rotation on the holidays. It is estimated that a trolley will be at each
stop every 15 minutes; however, service may be delayed during periods of heavy
traffic.


https://newportbeachca.gov/home/showpublisheddocument/54660/638531908977130000
https://goo.gl/maps/ZXahTvVchUP2
https://parkmobile.app.link/SYLSYDYShR

CITY OF NEWPORT BEACH NEWS

T

What Can | Bring on the Trolley?
e Bicycles - There is a rack on the front of the trolley that can accommodate two
bicycles.
e Surfboards - Riders will have to hold their surfboard in an upright position and the
surfboard has to be no longer than six feet.
e Beach gear - There is space for you to load up all your beach gear.
e Luggage - Travelers to Catalina Island can bring their luggage on board.

Trolley Tracker

Riders can view real-time trolley locations online at PeninsulaTrolley.TripShot.com or on
the mobile app. To download the app, search for "TripShot" in the app store and
download. Once installed, search for "City of Newport Beach (Balboa Peninsula
Trolley)" from the list of agencies and get ready to ride.
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https://peninsulatrolley.tripshot.com/
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Savvy for Real Estate Agents

Take Your Leads Back from the Portals

SavvyCard® for Real Estate uses MLS data to automatically create and maintain lead generating
SavvyCards for you and your listings. Use SavvyCards to generate leads online through Social Media
and through your customer's friends and family, quickly and inexpensively!

Agent SavvyCard

Property SavvyCarg

0 Generate leads with push-button ease Gisen
venue N

. -.F‘ i Kunario S
0 Empower your referral networking | C07SbUTG, L 33704

<87y,
3 Bacs ) .
Singre P 8he 12285 Square Fust
Active

0 Increase social media exposure
o Close more deals

0 Stand-alone web apps for you and all your listings
0 Lead capture forms

0 Push-Button social media marketing

0 Real-time referral noftifications (with contact info)

Lee Childress REALTOR®, Premiere Homes Group

“SavvyCard is the best Real Estate tool | have, in fact | am closing on a Property
this weekend because of it. | love that it reports referrals back to me. This is how |
got my last customer.”

Tim Gupton REALTOR®/Broker, Realty One

“To be able to text people | meet a tool with an MLS search right to their phone
is a great way to keep them locked in with me as their agent. And, having the
seller share their listing to their circle of friends reaches a whole new level of
potential clients through social media, too.”

Shelly Hartman - Broker Associate, RE/MAX Realty Consultants

é “Property SavvyCards are super easy to post to Facebook and the ability for me
o to access SellerShareTM at the tfime put the listing into Matrix is awesome. My
: listings are getting a lot of activity, which is what all us agents want.”

(Continued on back)

SavvyCard | 433 Central Avenue | Suite 202 | St. Petersburg, FL 33701 | Main: (727) 502-6012 | Web: SavvyCard.com




I
SavvyCard® for Real Estate Agents

Take Your Leads Back from the Portals
Advanced Features and Services

0 SavvySchool - Your on demand resource center
- Orientation & Training Videos

- eBooks & Infographics

- Sales Strategy Videos

- Downloadable Tutorials & Guides

0 Automated Facebook Ads - Done-for-You Facebook

Ads service
- Maximize lead generation
- Maximize brand exposure
- Maximize social engagement

0 SavvySigns - Uses geo-location to provide buyers

immediate access to property information
- Easy to use - text HOME to 72889
- No set-up, maintenance, installs or downloads
- Universal sign rider for all your listings )

Fa
| _SALE

GET PROPERTY INFO NOW!

TEXT HOME TO 72889

O SellerShare - A powerful push button marketing tool

- Brings your sellers into the marketing process

- Leverages your seller’s sphere of influence

- Puts your “for sale” sign in your seller's digital front yard

Home Sellers post to Facebook o o=

HOME SELLERS
NETWORK

Agent inputs listing into MLS s
& uses SellerShare™ to share u Leads & Brand Awareness
Property SavvyCard to Home Seller to the Realtor

Now Available on Your MLS Dashboard
SavvyCard Education & Training

{2

Visit SavvySchool atch Orientation Video

http://SavvySchool.SavvyCard.com

o——h+HPs://savvyschool.savvycard.com/savvycard-real-esy

SavvyCard | 433 Central Avenue | Suite 202 | St. Petersburg, FL 33701 | Main: (727) 502-6012 | Web: SavvyCard.com

IALI



http://savvyschool.savvycard.com/
http://savvyschool.savvycard.com/
https://savvyschool.savvycard.com/savvycard-real-estate-orientation-video
https://savvyschool.savvycard.com/savvycard-real-estate-orientation-video

CITY OF COSTA MESA NEWS

MAYOR AND CITY MANAGER TARE PART 1IN

WO LEADERSHIP TOMORROW PANEI S QA
GOVERNMEN |

Mayor John Stephens and City Manager Cecilia Gallardo-Daly reently
participated in two Leadership Tomorrow workshops at the Norma Hertzog
Community Center.

Mayor Stephens took part in a panel where local elected officials shared
insights on the challenges and rewards of public service and leadership.

Moderated by Newport Beach Chamber of Commerce President Steve
Rosansky, the panel gave Leadership Tomorrow participants the
opportunity to hear directly from regional leaders on civic engagement,
local government, and community leadership.

Mayor Stephens joined Mayor Larry Agran of Irvine, Mayor Pro Tem Noah
Blom of Newport Beach, and Mayor Austin Lumbard of Tustin for the
discussion and Q&A session.

City Manager Gallardo-Daly also took part in a City Manager Panel
moderated by Al Zelinka, Director with Baker Tilly’s public sector advisory
practice.

She was joined by Irvine Assistant City Manager Pete Carmichael,

Newport Beach City Manager Seimone Jurjis and Tustin City Manager
Aldo Schindler.

For more information visit Leadership Tomorrow here.



https://jalhwjyab.cc.rs6.net/tn.jsp?f=001s9KG4l-Xc9TbvomjG09lg478YGilAVfkIDATacsIvMuX3nWgLhTc-AmRdj1ALDndRZ-9yLzIKVlXjfSGhpxEcbFFR5bRSWM1t-tNtzkvuU-p8X2pu4bKDqZjGvo9NiCcYnjoo5GMK9CLIZWbkLp582GqYs-nIbF1a2eRnatE1HI=&c=OVt6WyISgp4dlOT7FA7fMcDBp7aMipcsJaqc22T4emMb3cKXsPmbyQ==&ch=ZG-X10v5NVN-nsNnITYP9IVkVuL5FY2mQMsUe6bBKRyRKZwrfqMPVg==

Maximize Your Retirement Savings
with the NBAOR Solo(k) Solution!

As a Newport Beach Association of Realtors (NBAOR) member,
you now have access to an exclusive Fiduciary-Plus Retirement
Plan Exchange Solo(k) Solution—a turnkey 401(k) plan designed
to help business owners and their spouses optimize their
retirement savings while reducing administrative burdens.

Key Benefits:

[ Maximize Contributions - Take advantage of higher contribution limits
to grow your retirement fund faster.

[ Lower Costs - Minimize administrative expenses with a streamlined, cost-
efficient approach.
[ Expert Guidance - Backed by Marc DiDomenico & Erica Sylvia,
Transamerica, and TAG Resources to ensure expert support.
[ Smart Tax Strategies - Enjoy both pre-tax and Roth post-tax options
for greater flexibility.
I TRansaMERICA (t) () (9,

www.nbaor.com @ info@nbaor.com e (949) 722-2300



SOLO(k) SOLUTION

Newport Beach Association of Realtors RETIREMENT PLANEXCHANGE *©

The Fiduciary-Plus Retirement Plan Exchange Solo(k) Solution is a retirement plan solution for business owners
and their spouses who are receiving compensation from the business. The Solo(k) Solution allows you to
maximize your annual pretax and after-tax retirement confributions while reducing your administrative burden,
transferring certain risks, and potentially reducing costs. We understand that spongoring and maintaining a
retirement plan, particularly for small businesses, can be challenging. This program brings together a team of
professionals so you can focus on running your business — not your retirement plan.

b‘ Contributions:

Contributions may be made manthly,
quarterly, semiannually, or annually

« Conftributions may only be for buginess
owner and spouse, if receiving compensation

o 2023 maximum contributions
-Deferrals: $22 500
-Additicnal catch-up (if age 50 and older):
&7,500
~Discretionary profit shara: $43 5001

« Minimum $6,000 annual contribution

’ﬂ‘ Service Providers:
« Third Party Administrator: TAG Resources

* 316} Plan Administrator Fiduciany:
TAG Resources

«  402(a) Signatory Named Fiduciany:
TAG Resources

# 3(38) Investment Manager Fiduciany:
Fiduciary-Plus

« Recordkeeper: Transamerica

|| Fees:
ALL IN*: 0.65% (does not include financial
advisor compensation)

PLAN SERVICE FEES: ACH fee: $5 per
ACH draft or no cost if deferrals are uploaded
from payroll provider

AMNMNUAL FEE PER PARTICIPANT: 325

ADDITIONAL PARTICIPANT FEES
(IF APPLICABLE):

¢ Distribution: 5100
+« Loans
# [nifial setup: 5100
e Annual: 5100
« Hardship fiee: $100

To speak with
Wealth Management Strategies
Erica Sylvia or Marc DiDomenico
Call: 949-833-5846

*Asset-based fee includes TAG and Transamerica fees as well as the 3[3E) Investment Manager compensation.
Actual fees based on individual participant fund allocation. Asset fee does not include the flexible Financial Advisor compensation.

1 Maximuwm profit share is contingent upon income.

i

' NEWTPORT BEACH
- ASSOCIATION OF REaiTORS®

-8 Fiduciary-Plus

0JOJO), é

TRANSAMERICA



INVESTMENT STRUCTURE - FIDUCIARY-PLUS

TARGET DATE FUNDS/ASSET ALLOCATION FUNDS

TARGET DATE FUNDS (QDIA) ASSET ALLOCATION FUNDS

Siate Streat Target Retirement Income Ret Acct TA Wanguard LifeStrategy Income Ret Acct

Stafe Streat Target Retirement 2020 Ret Acct Ta& Vanguard LifeStrategy Conservative Growth Ret Acct
Stafe Streat Target Retirement 2025 Ret Acct Ta& Vanguard LifeStrategy Moderate Growth Ret Acct
Siate Streat Target Retirement 2030 Ret Acct TA Vanguard LifeStrategy Growth Ret Acct

Siate Streat Target Retirement 2035 Ret Acct
Siate Streset Target Retirement 2040 Ret Acct
Stafe Streat Target Retirement 2045 Ret Acct
Stafe Streat Target Retirement 2050 Ret Acct
Siate Street Target Retirement 2055 Ret Acct
Siate Street Target Retirement 2060 Ret Acct
Siate Street Targei Retirement 2065 Ret Acct

PASSIVE CORE OPTIONS

INTERMEDIATE-TERM BOND SMALL CAP BLEND

Fidefity U.5. Bond Index Ret Acct Fidelity Small Cap Index Ret Accl
LARGE CAP BLEND WORLIVFOREIGH STOCK

Fidefity 500 Index Ret Acct Fidelity Total International Index Ret Aot
MID CAP BLEND

Fidedity Mid Cap Index Rel Acct

ACTIVE CORE OPTIONS

CASH EQUIVALENT SMALL CAP GROWTH

Transarmerica Stable Value Advantage Janus Henderson Trilon Ret Aot
INTERMEMMATE-TERM BOND REAL ESTATE

Metropolitan YWest Tolal Return Band Retl Aot OFA Global Real Estate Secunties et Acct

FIMCO ncome Ret Acct

WORLIVFOREIGH STOCK
LARGE CAP VALUE MF3Z International Diversification Rel Acct
BlackRock Equity Dividend Rat Accl

LARGE CAP GROWTH
JPMorgan Large Cap Growth Ret Acet

SMALL CAP VALUE
DFA ULS. Targeted Yalue Portioho Ret Acct

By providing information about the SoloK Plan, the Newport Beach Association of REALTORS® is not endorsing, recommending, or offering this plan as
financial advice. The information provided is for informational purposes only and should not be considered a substitute for personalized investment
advice from a qualified financial professional. Newport Beach Association of REALTORS® has not reviewed or evaluated the suitability of the SoloK Plan
for any individual member. Each member is solely responsible for conducting their own due diligence and investigation before decidin%to participate in
this program. This includes carefully reviewing the plan documents, understanding the fees and expenses involved, and assessing the plan's investment
options based on their individual financial goals and risk tolerance.

Newport Beach Association of REALTORS® specifically disclaims ane(/ and all liability arising from the use of the SoloK Plan. Members acknowledge that
their participation in the plan is their own choice and assume all risks associated with such participation.



Registered funds are available by prospectus only. Any mutwal fund offered under the plan is distributed by that parficular fund's associated fund
family and its affiliated broker-dealer or other broker-dealers with effective selling agreements such as Transamerica Investors Securities Corporation
(TISC), member FINRA, 440 Mamaroneck Avenue, Harrison, NY 10528, For maore information on any registered fund, please call Transamerica
Retirement Solutions at §00-T55-5801 for a free summary prospectus (if available) andior prospectus. All investments involve risk, including loss of
principal, and there is no guarantes of profits. You should consider the objectives, risks, charges, and expenses of an investment carefully before
inwesting. The summary prospecius and prospectus contain this and other information. Read them carefully before you inwest. All Transamerica
companies identified are affiliated.

The separate account investmant choices affered are exempt from regisiration with the SEC; theredare, no prospeciuses are filed for tham. However, certain of the
separate account investmeant choices, other than stable value imvestmend choice(s), invest in mutual funds which are subject fo SEC regisiration.

Target date oplions generally irvestin & mix of stocks, bonds, cash equivalents, and pobentially other asset classas, either directly or via undarlying investments,
and may bea subject o all of the risks of these asset dasses. The allocations become more conservative over time: The perceniage of assets allocated fo shocks
will dacraase whila the pemcentage alocated to bonds will increase as the target date approaches. The higher the allocation is i siocks, the greater the risk. The
principal value of fe investment oplion is never guaranieed, including at and after e target dale.

Stable value investmants seek capital praservation, but they do camy polendal risks. Siable value investments may be comprisad of or may imvast in annuity or
investment contracts isswed by 2 insurence companies, banks, and other financial institulions. Siable value invesimenis are subject to the risk that the irsurance
company or other financal institution will fail o meed iis commitments, and are also subject fo genaral bond market nisks, induding inerest rete risk and credit risk.

Contact Us Today

G CONTACT

TAG Resources

EMAIL

infoftagresources com
D CALL
BEBG-315-1463

This is provided for informational purpeses only and is not intended 1o cons#iute compliance with any applicable legally required disdosuras, including, but not
limited to, disclosures required undar ERISA Section 408{b)(2). Other fees may apply.

Refiremant Plan Exchangs® i & registared service mark of Transamerica. The plan is not a Mulfipla Emplayer Plan [MEP). Unlike a MEP, cartain plan
gualification and ERISA requirements are applied at the individual plan leval. An employer participating in the plan retains certain fiduciary
respansibiliias, including responsibility for rataining and monitoring the 3 16) plan administratar, for datermining the reasonablanass of its fees, and faor
periodically reviewing the plan as a whols.

Bafore adopding any plan, you should carefully consider all of the benefits, risks, and cosis associated with a plan. Information regarding redirement plans
is ganaral and is not intanded as legal or tax advice. Retiremant plans are complex, and the fedaral and state laws or regulations on which they ara
basad vary for aach type of plan and are subject fo change. In addifion, some products, invesiment vehicles, and senvicas may not be availabls or
appropriaie in all workplaca refirement plans. Plan sponsors and plan administrators may wish fo sesk the advice of legal counsel ar a tax professional fo
address their specific sifuations.

Liogees and trademarics ara the indallectual propariy of Seir respeciive cwnars. Administrative Group, LLC dba TAG i a wholly owned subsidiery of Transamerica,
but there are no other afilisiions babween the two and any other organizabion referenced.

Tha Fiduciary-Plus Irvastmeant Managar 3 8] sardices, when afferad, are providad by RPA Financial, LLC, a reqgisiered invesimeni advisor. RPA Financial, LLC
does nat provide legal or fax edvica.

By providing information about the SoloK Plan, the Newport Beach Association of REALTORS® is not endorsing, recommending, or offering this plan as financial
advice. The information provided is for informational purposes only and should not be considered a substitute for personalized investment advice from a
qualified financial professional. Newport Beach Association of REALTORS® has not reviewed or evaluated the suitability of the SoloK Plan for any individual
member. Each member is solely responsible for conducting their own due diligence and investigation before deciding to participate in this program. This includes
carefully reviewing the plan documents, understanding the fees and expenses involved, and assessing the plan's investment options based on their individual
financial goals and risk tolerance.

Newport Beach Association of REALTORS® specifically disclaims any and all liability arising from the use of the SoloK Plan. Members acknowledge that their
participation in the plan is their own choice and assume all risks associated with such participation. E

RS3 207082R3 D623 L
2073 Transamerica Corporation. All Rights Riessred ;8 Fiduciary-Plus @ @ @ TRANSAMERICA



Mon
1

Affiliate
Meeting
1:00pm

14 15

Mastering Real
Estate
Representation

22

Real Estate
Kickstarter

21

28 29

CRMLS Matrix:

Creating a
CMA 9:00AM

Tue
2

Getting Started with
zipForms - Basics
10:00 AM
Maximize Rents, Value,

and Minimize Expenses
9:30 AM

9

NAR’s Pricing Stratey
Advisor Certification
9:00AM
Digital Signatures
inside zipForms &
Transact 11:00AM

16

NAR’s How Partitions
Work and Why Should
Be Working on These
Transactions 9:00AM

C.A.R. Expert Office
Hours 10:00am

23

Real World Real

Estate: From License
to Real Life 10:00 AM

30

EVENTS

Wed
3

Your Guide to the
California RPA and
Related Forms 9:00 AM

CCRE Workshop Series: Local
Government & Community
Partnering for Success 2:00PM

10

Supra eKey Basic &
Professional Training
8:00AM

CCRE Workshop Series:
Local Government &
Community Partnering for
Success 2:00PM

17

Growing Green:
Environmental
Awareness and
Your Real Estate
Practice

24

2026 Charity
Poker
Tournament

Thu
4

NAR’s Military Relocation
Professional Certification
9:00 AM

Explore Advanced
Tools in zipForms
1:00PM

11

Boost Efficiency
and Productivity in
zipForms 1:.00PM

18

25

12 13

45 Hour License
Renewal Course
9:00am

19 20

26 27

45 Hour License
Renewal Course
9:00am

Join us for committee meetings, educational offerings, and
great community and charity events!

THURSDAY 11:00 am - 2:00 pm Broker Open House, areas 9, 11, 12, 25-27
FRIDAY 11:00 am - 2:00 pm Broker Open House, areas 1-8, 10, 14-17
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	ORANGE COUNTY DECLARATION FOR ANTI-PRICE GOUGING FOR RENTALS IS IN EFFECT UNTIL 6/22/2026
	Monthly Market Report Orange County April 2026
	Existing SFR Median Price
	Existing SFR Home Sales


	1,092
	+0.5%

	2,154
	-12.1%
	Active Listings
	Market Competition
	22 100.0% 31.0%
	Median Days on Market
	Sales-to-List Price %
	% of Active Listings with   Reduced Pric es
	Monthly Market Report Newport Beach, California April 2026
	Existing SFR Median Price
	Existing SFR Home Sales
	-18.5%



	266
	+3.9%
	Active Listings
	Market Competition
	15 97.5% 27.4%
	Median Days on Market
	Sales-to-List Price %
	% of Active Listings with   Reduced Pric es

	Monthly Market Report Costa Mesa, California April 2026
	Existing SFR Median Price
	Existing SFR Home Sales
	+13.5%
	+8.1%
	Active Listings
	Market Competition


	29 100.0% 25.4%
	Median Days on Market
	Sales-to-List Price %
	% of Active Listings with   Reduced Pric es
	RIDE THE BALBOA PENINSULA TROLLEY
	General Trolley Information

	RIDE THE BALBOA PENINSULA TROLLEY
	What Can I Bring on the Trolley?
	Trolley Tracker


	SavvyCard® for Real Estate Agents Take Your Leads Back from the Portals
	SavvyCard® for Real Estate uses MLS data to automatically create and maintain lead generating SavvyCards for you and your listings. Use SavvyCards to generate leads online through Social Media and through your customer's friends and family, quickly and inexpensively! Grow Your Business
	Generate leads with push-button ease Empower your referral networking Increase social media exposure Close more deals
	Valuable Tools at Your Fingertips
	Stand-alone web apps for you and all your listings Lead capture forms Push-Button social media marketing Real-time referral notifications (with contact info)
	Lee Childress
	REALTOR®, Premiere Homes Group

	“SavvyCard is the best Real Estate tool I have, in fact I am closing on a Property this weekend because of it. I love that it reports referrals back to me. This is how I got my last customer.”
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