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2026 NBAOR President

John Yasko

PRESIDENT'S

Happy 4th of July!

As we celebrate our 250th Independence Day and the
freedoms we enjoy as American’s, I was reminded last week
(June 15) while at N.A.R. in Washington D.C. by Pulitzer
Prize-winning historian, Doris Kearns Goodwin, who is a
renowned presidential historian and best-selling author,
that homeownership has long been a part of the American
Dream.  Property rights, economic opportunity, and the 

ability to build generational wealth through homeownership remain

central to our communities, our economy, and our profession.

I had the privilege of attending the National Association of

REALTORS® Legislative Meetings in Washington, D.C., from June

14 to June 18, representing the Newport Beach Association of

REALTORS® alongside thousands of REALTORS® from across the

country. While much of the real estate industry media in recent

weeks has focused on interest rates, artificial intelligence, lawsuits,

and industry disruption, my biggest takeaway from attending the

2026 N.A.R. Legislative meetings was much simpler, historically,

homeownership has long been the cornerstone of the American

Dream and remains so today.

REALTORS® continue to show up each and every day, in good

times and bad. We show up for our clients, our communities, and we

show up for one another. 

Speaking of showing up for one another, have you heard of the

REALTORS® Relief Fund?   The purpose of the REALTOR® Relief

Fund is “Providing housing-related assistance to disaster impacted

communities though the generosity of REALTORS®, state and local

associations and industry partners”.The fund was created 25 years

ago, within hours of the September 11, 2001 terrorist attacks and

over the last 25 years, has disbursed $52 million dollars to victims.

Over last two years alone, the REALTORS® Relief Foundation has

delivered more than $19.5 million in aid across 47 disasters 



policies that protect private property rights, promote homeownership, improve housing

affordability, and strengthen our profession. It was a great reminder that while we may

compete in business with each other, we stand together when it comes to protecting the

future of homeownership and serving the public.

REALTORS® asked to support and pass several bills, including the More Homes on the

Market Act (H.R. 1340) to unlock existing inventory.The bill would have doubled the capital

gains exclusion on the sale of a primary residence from $500,000 to $1,000,000 for

married couples and $250,000 to $500,000 for individuals and index the exclusion going

forward. The current exclusion discourages sales, worsening the housing inventory

crisis.California is especially impacted.30% of California homeowners, nearly 2.3 million

households, would face capital gains taxes if they sold today.This act would reduce that

number to 947,000 (or 12%), unlocking 1.35 million homes in our state.

REALTORS® asked Congress to support and pass H.R. 3526, Uplifting First-Time

Homebuyers Act, to give first-time home buyers greater access to their own retirement

savings when purchasing a home. 

Congress was also asked to pass H.R. 2410, the Revitalizing Downtown’s and Main Streets

Act, to help the conversion of underused commercial properties into residential and

mixed-use housing. And finally, we asked for support of H.R. 1105, the Disaster Resiliency 

PRESIDENT’S MESSAGE continued

nationwide, from wildfires and floods to

hurricanes and tornadoes. 

We need to continue to support the funds so as

REALTORS®, we are there for our community in a

time of needs. Our Newport Beach Association of

REALTORS® needs to do our part, and we have

launched to get at least 25 of our local members to

donate $25 each (or more!) by July 31. If you can

help, reach out to our very own RRF “Ambassador”,

Rebecca Anderson, Surterre Properties. Instagram

Message from Rebecca Anderson and How to

Donate Now that is showing up for one another! 

I was encouraged to see REALTORS® from every

state united in Washington D.C. in advocating for 

https://www.instagram.com/reel/DZa34OCS3zE/?utm_source=ig_web_copy_link&igsh=MzRlODBiNWFlZA==
https://www.instagram.com/reel/DZa34OCS3zE/?utm_source=ig_web_copy_link&igsh=MzRlODBiNWFlZA==
https://www.instagram.com/reel/DZa34OCS3zE/?utm_source=ig_web_copy_link&igsh=MzRlODBiNWFlZA==


and Coverage Act to ease the cost of fire and natural disaster hardening of homes with

grants and tax incentives. H.R. 1105 would ease the financial burden of hardening homes as

many insurers have exited the California insurance marketplace. 

Upon returning home, like you, I am watching to see if Congress, and the President pass

the N.A.R. Board of Directors also approved several important actions. National dues will

PRESIDENT’S MESSAGE continued

remain unchanged at $156 per member for 2027,

and the Board elected its 2027 Leadership Team.

Congratulations to California REALTOR® Dave

Walsh, who was elected Region 13 Vice President

and will continue representing our state's interests

at the national level.

The Board also spent considerable time discussing

Professional Standards and the REALTOR® Code

of Ethics. One proposal would have required

REALTORS® to disclose to clients when they

lacked sufficient knowledge or experience

regarding a particular property type or geographic

area.Can you imagine back when you were new in

the real estate profession and would have to

disclose to a client that you lacked knowledge or 

experience because you have not yet sold a home? After thoughtful discussion, directors

voted to send the proposal back to committee for further consideration, meaning no new

disclosure requirement was adopted and members' existing obligations under Article 1 will

remain unchanged.

Another important change was approved to Standard of Practice 16-11. Under the revised

standard, REALTORS® representing buyers on unlisted properties must make any request

for compensation from an unrepresented seller no later than the presentation of the offer,

rather than during the initial contact. The amendment reflects today's post-settlement

environment and helps ensure a buyer's negotiating position is not compromised by

raising compensation discussions too early in the process.

One of the things I appreciate most about our local, C.A.R. and N.A.R. REALTOR®

organizations is that difficult issues are debated openly and respectfully. Healthy discussion

isn't a weakness; it's one of the greatest strengths of these organizations. While we don't 



always agree with each other on every policy, we continue working toward the same goal:

protecting consumers while maintaining the highest standards of professionalism.

Back here in California, our housing market continued to demonstrate remarkable

resilience last month. The statewide median home price in CA recently reached another

all-time high, even as affordability remains one of our greatest challenges. At the same

time, inventory has improved in many markets, pending home sales are increasing, and

buyers are gradually adapting to today's mortgage rates.

Yet the affordability challenges are impossible to ignore. I read a report last week that

shows that one in three Americans under the age of 35 still lives with their parents, and 

California now has more than 100 cities where a "starter home" is valued at over $1 million.

These statistics remind us that housing affordability isn't simply a real estate issue—it's

becoming a generational issue.

As REALTORS®, we understand that solving California's housing challenges will require

cooperation among state and local governments, policymakers, builders, community

leaders, and our industry. Expanding housing opportunities while protecting the quality of

our neighborhoods won't happen through a single policy or headline. It will require

thoughtful leadership and continued advocacy.

Technology is also reshaping our profession at an incredible pace. Artificial intelligence,

evolving listing policies, new consumer search tools, and changing business models are

transforming the way we work. Consumers have access to more information than ever

before. Information has become easier to access; wisdom, however, still takes experience.

I have said this many times, our value has never been simply providing information. It

comes from interpreting the facts, negotiating effectively, solving problems, managing risk,

building relationships and helping clients confidently navigate one of the most important

financial decisions of their lives.

This 4  of July, I remain grateful for our volunteers, committee members, directors,

affiliates, and staff who generously invest their time and talents to make NBAOR one of the

strongest REALTOR® associations in California and personally want to thank each of you

that planned and executed a successful charity Poker Tournament at Flemings on June 24

that benefited Child Help USA. Thank you to Mariners Escrow for being the title sponsor,

and the many businesses and organizations that made donations for the silent auction. Our

events are great examples of our REALTORS® coming together and serving our

community! Your commitment makes our association stronger and better equipped to

serve our members.

th
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 Again, I am grateful to have represented our Association in Washington D.C. and it

couldn’t have been a better time for my first visit ever to D.C., as our nation was beginning

America 250 celebrations. I took full advantage of my free time and took in as much of our

history and government in action as possible, including an hour sitting in the gallery of the

Senate watching  a vote.    

Thankfully... nobody asked me to explain mortgage rates to Congress!

Wishing you and your families a safe, relaxing, and happy Fourth of July!

John Yasko

PRESIDENT’S MESSAGE continued
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EVENT RECAP

Charity Poker 
Tournament
What an incredible night!

Our Charity Poker Tournament was an incredible
evening of friendly competition, networking, and
giving back. From the poker tables and casino games
to the silent auction, the event brought our
REALTOR® community together in support of
Childhelp OC. We extend our sincere thanks to our
Presenting Sponsor, Mariners Escrow, and our Event 

Thank You to Our Sponsors
PRESENTING SPONSOR EVENT SPONSORS

Sponsors, CRMLS, My NHD, and Reverse Mortgage Educators for their generous support. 
We would also like to recognize our Event Chair, Hope Carr of Old Republic Title, and our
committee members, Rose Chavez of Generations Escrow and Dee Anna Pope of Pacific
Horizon Escrow Group, whose dedication and hard work helped make this event possible.



Charity Poker Tournament
A special thank you to Bob Ortiz for capturing the energy and memorable moments

throughout the night. Most importantly, thank you to everyone who attended, donated,

volunteered, and participated. Your generosity helps support the important work of Childhelp

OC, making a meaningful difference in the lives of children in our community

Coastal
REALTOR®
Newsletter
July 2026
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Milestone AnniversariesMilestone AnniversariesMilestone Anniversaries

20 Years!
Park Haws

10 Years!
Mollie Butcher ∙ Maxine Laube ∙ Brent Gray ∙ Kameron Radovanovic ∙ 

Alicia Dose-Wild ∙ Jaclyn Pfeffer

REALTOR® MEMBERSHIP
Riley Buchanan – First Team Real Estate
Naz Campbell – Compass
Jonathan Daniel - Compass
Reese Dishon – Arbor Real Estate
Nicholas Duran – Plus Real Estate 
Janelle Greene – Douglas Elliman of
California 
Joan League – Coldwell Banker Realty 
Sean League – Coldwell Banker Realty
Alexander Miller – Coldwell Banker Realty 
Toni Nelson – Compass
April Palaferri – So Cal Life Realtors
Sueann Phillips – Coldwell Banker Realty

1 Year!
Peter Dursi ∙ Charlie Durante ∙ Alexis Palacio ∙ Svetlana Martin ∙ Chris Fawcett ∙ 

Dana Bush ∙ Ian Toder

5 Years!
Miguel Juarez ∙ Gaberiel Rangel ∙ Ryan Lane ∙ Michael Davar ∙ Aspen Labrador

DESIGNATED REALTOR® MEMBERSHIP
Brian Furstenfeld- Bren and Furstenfeld

Estates

MEMBER TRANSFERS

Bradley Miller – First Team Real Estate to

Beverly and Company 

30 Years!
Rob Norquist

AFFILIATE
Jeffrey Hayes- Momentum Lending

MLS ONLY AGENT
Julie Poelstra- Poelstra Properties

MLS ONLY BROKER
Renee Farmanfarmai- Poelstra Properties



Understanding Explanation
 

Awareness

Available in multiple
languages

Information provided is for general informational purposes only and does not constitute legal, tax, insurance, or financial advice This publication contains paid advertising of products and services that are provided by third parties. Our inclusion
of such products and services does not constitute or imply their recommendation or endorsement.
First American Real Estate Disclosures Corporation makes no express or implied warranty respecting the information presented and assumes no responsibility for errors or omissions. First American, the eagle logo, First American Natural Hazard
Disclosures are registered trademarks or trademarks of First American Financial Corporation and/or its affiliates.
©2026 First American Financial Corporation and/or its affiliates. All rights reserved. NYSE: FAF 

Helping Navigate Nature & Real Estate
 FULL DISCLOSURE MEANS NO SURPRISES

Candy Babcock
 

Click Me/Scan Me

Account Executive
714.309.6447
cbabcock@firstam.com

Wildfire, vegetation
ordinances, and

insurability issues
Property taxes, P.A.C.E.
contracts, and special

assessments

https://dbf_name/
https://dbf_title/
https://go.nhdacademy.com/NewportAd
https://dbf_title/
https://dbf_title/
https://dbf_title/
https://dbf_phone/
https://dbf_email/


MEMBER RATES NON-MEMBER RATES

Half Day (4 Hours) $400 $500

Full Day (8 Hours) $600 $750

Deposit $200 $200

NBAOR
ROOM RENTAL
Need a professional space for your

next meeting or training?

NBAOR offers a fully equipped

classroom available for rent in 

Newport Beach.

Amenities
Wifi

Podium

Projector

Handheld MicrophoneScreen

40 Seating Capcity

CONTACT JANELLE AT JANELLE@NBAOR.COM TO LEARN MORE



COMPANY CONTACT EMAIL PHONE
CHARTWELL ESCROW DIANE ANTHONY DANTHONY@CHARTWELLESCROW 949-354-1892

CHARTWELL ESCROW LEXI QUINN AQUINN@CHARTWELLESCROW.COM 609-276-0459

FREEDOM ESCROW JEFF TAYLOR JEFF@FREEDOMESCROW.COM 714-655-7816

GENERATIONS ESCROW BRANDI RIVERA BRIVERA@GENESCROW.COM 714-746-3024

GENERATIONS ESCROW BRI JOY BRI@GENESCROW.COM 949-403-4984

GENERATIONS ESCROW ROSE CHAVEZ ROSE@GENESCROW.COM 949378-2245

GRANITE ESCROW HARRISON KOENIG HKOENIG@PANGOGROUP.COM (858) 910-4377

MARINERS ESCROW FA KARAMZADEH FA@MARINERSESCROW.COM 949-412-4650

PACIFIC HORIZON ESCROW GROUP DEE ANNA POPE DEEANNA.POPE@PHEGESCROW.COM 714-914-4455

PROMINENT ESCROW REBEKAH MATHISSON RMATHIESON@PROMINENTESCROW.COM 562-896-1203

PROMINENT ESCROW JIM MECKLENBURG JIM@PROMINENTESCROW.COM 949-375-4674

PROMINENT ESCROW SARAH DEGUZMAN SARAHNDG@YAHOO.COM 831-234-9745

SELECT PACIFIC ESCROW JORDYN NEWTON JORDYN.NEWTON@SELECTPACIFICESCROW.COM 661-607-6257

COMPANY CONTACT EMAIL PHONE
FIDELITY HOME WARRANTY ROBYN PRICE ROBYN.PRICE@FNF.COM 714-726-9171
FIDELITY HOME WARRANTY MIA BEATIFICATO MIA.BEATIFICATO@FNF.COM 714-497-5837
FIRST AMERICAN HOME BUYERS
PROTECTION ROSIE POOLE RPOOLE@FIRSTAM.COM 949-400-7789

OLD REPUBLIC HOME PROTECTION SHERI BIEBER SHERIB@ORHP.COM 949-410-0344

COMPANY CONTACT EMAIL PHONE
BENEFITS STORE, INC. ROGER SMITH AFFILIATE@BENEFITSSTORE.COM 925-855-9500

COMPANY CONTACT EMAIL PHONE
NEWPORT RESOURCE MGMT. RUSH HILL RUSH@NRMSERVICES.COM 949-939-2570

JULIE LAUGHTON DESIGN BUILD & JLGC JULIE LAUGHTON JULIE@JULIELAUGHTON.COM (714) 305-2861

STONE MILL COMPANY NICHOLAS ANDERSON NANDERSON@STONEMILLCOMPANY.COM (949) 954-0091

HOME WARRANTY

COMPANY CONTACT EMAIL PHONE
LAGUNA LEGAL MEDIATION SERVICE & DOC. ELLIE ORTIZ ELLIE@LAGUNALEGALHELP.COM 949-497-9800

ESCROW

LEGAL

ARCHITECT/BUILDER

HEALTH BENEFITS

AFFILIATE ROSTER

SUPPORTTHOSE WHOSUPPORT YOU!

mailto:danthony@chartwellescrow
mailto:jeff@freedomescrow.com
mailto:fa@marinersescrow.com
mailto:rpoole@firstam.com
mailto:AFFILIATE@BENEFITSSTORE.COM
mailto:rush@NRMservices.com
tel:+1(714)%20305-2861
mailto:jsrusso@russoandduckworth.com


COMPANY CONTACT EMAIL PHONE
COVERAGE CAT GABRIEL BOTELHO SUPPORT@COVERAGECAT.COM
HABITAT ESTATE SALES CHRISTY SMITH INFO@HABITATESTATESALES.COM 949-813-9154

NEXTGEN COASTAL PROPERTY MANAGEMENT DYLAN MASON DMASON@NEXTGENCOASTAL.COM 949-294-7832

GRASONS CO NEWPORT BEACH JASON KELLY JASON@GRASONS.COM 714-273-5580

COMPANY CONTACT EMAIL PHONE
CITIBANK NICHOLAS PETRONIS NICK.PETRONIS@CITI.COM 949-374-3744
EXCEED LENDING VIVIAN CHEN VIVIANCHEN@EXCEEDLENDING.COM 626-271-5950
GUARANTEED RATE AFFINITY CINDY KRAMER CKRAMER@GRARATE.COM 949-291-3663
FLAGSTAR PRIVATE BANK ALISON SCHWEITZEL ALISON.SCHWEITZER@FLAGSTAR.COM 949-274-3560
MONARCH COAST FINANCIAL KEVIN BUDDE KBUDDE@MONARCHCOASTFINANCIAL.COM 949-422-2075
MUTUAL OF OMAHA REVERSE MORTGAGE SEAN SKAGGS SEAN.SKAGGS@MUTUALMORTGAGE.COM 714-875-7979
PROPERTY LENDING GROUP ALEX KAZARYAN ALEX@PROPERTYLENDING.COM 818-497-4072
REVERSE MORTGAGE EDUCATORS RYAN KLEIS RYAN@REVERSEMORTGAGEEDUCATORS.COM 714-609-0196
UNITED AMERICAN MORTGAGE CORP. MARK SIMON MARK@MARKFORMORTGAGE.NET 949-246-5880
WELLS FARGO HOME MORTGAGE MORAD RAHEB MORAD.RAHEB@WELLSFARGO.COM 310-467-4411
MOMENTUM LENDING JEFFREY HAYES JEFFREY.HAYES@MY.MORTY.COM 949-201-4755

COMPANY CONTACT EMAIL PHONE
FIRST AMERICAN  NATURAL HAZARD DISC. CANDY BABCOCK CBABCOCK@FIRSTAM.COM 714-309-6447

MY NHD ROBERTA CURLENDER ROBERTA@MYNHD.COM 949-322-5220
MY NHD LINA KING LINA@MYNHD.COM 949-945-3526

COMPANY CONTACT EMAIL PHONE
PREVIEWFIRST PAOLO BIANCALANI PAOLO@PREVIEWFIRST.COM 949-527-1702
ROBERT ORTIZ PHOTOGRAPHY STUDIO BOB ORTIZ BOB@BOBORTIZ.COM 949-289-2912

COMPANY CONTACT EMAIL PHONE
CHICAGO TITLE PETER NOURSE PETER.NOURSE@CTT.COM 949-463-3999
CONSUMER’S TITLE COMPANY BRYON BASHORE BRYON.BASHORE@CTCCAL.COM 714-975-1773
CONSUMBER’S TITLE COMPANY GRATIA HANSEN GRATIA@CTCCAL.COM 949-510-3980
FIRST AMERICAN TITLE INSURANCE GEORGE SINES GSINES@FIRSTAM.COM 714-250-4951
FIRST AMERICAN TITLE HALLIE PACKARD HPACKARD@FIRSTAM.COM 949-500-3501
FIRST INTEGRITY TITLE COMPANY CARTER GASKILL CARTER.GASKILL@FIRSTINTEGRITYTITLE.COM (949) 923-7584
LAWYERS TITLE MARTHA GEWERTZ MGEWERTZ@LTIC.COM 949-500-5884
LAWYERS TITLE NATALIE SHAW NATALIE.SHAW@LTIC.COM 949-887-8443
OLD REPUBLIC TITLE HOPE CARR HCARR@ORTC.COM 949-400-7642
PACIFIC COAST TITLE COMPANY CHRISTY COFFEY CCOFFEY@PCT.COM 949-887-0338
TICOR TITLE STACEY ANGSTEAD STACEY.ANGSTEAD@TICORTITLE.COM 760-214-3211
TICOR TITLE STEPHANIE DORR STEPHANIE.DORR@TICORTITLE.COM 949-294-3360
USA NATIONAL TITLE LISA RUNYON LRUNYON@USA-NTC.COM 949-933-0693
USA NATIONAL TITLE COMPANY DEREK GRAHAM DGRAHAM@USA-NTC.COM 949-584-2570
USA NATIONAL TITLE COMPANY PARKER THOMPSON PTHOMPSON@USA-NTC.COM 9493507649
WFG TITLE ROBERT TOFFEL ROBERT.TOFFEL@YAHOO.COM 949-702-3027

MISC.

MORTGAGE/ LENDING

NATURAL HAZARDS

PHOTOGRAPHY

TITLE

mailto:kbudde@monarchcoastfinancial.com
mailto:ryan@reversemortgageeducators.com
mailto:mark@markformortgage.net
mailto:cbabcock@firstam.com
mailto:roberta@mynhd.com
mailto:lina@mynhd.com
mailto:paolo@previewfirst.com
mailto:peter.nourse@ctt.com
mailto:gsines@firstam.com
mailto:gsines@firstam.com
mailto:mgewertz@ltic.com
mailto:lrunyon@usa-ntc.com
mailto:robert.toffel@yahoo.com




Real estate professionals are being warned about a growing phishing scam targeting listing inquiries

sent through popular real estate platforms, according to alerts circulating across the industry and

advisories from the California Department of Real Estate.

Agents report receiving messages that appear to reference legitimate property listings and often

include friendly follow-up requests to schedule a Zoom call. According to reports from multiple

markets, the Zoom links are malicious and designed to install malware on a device. Once installed,

the software can monitor email conversations involving title companies, lenders, and clients in an

attempt to intercept wiring instructions and redirect funds.

Industry professionals report seeing multiple suspicious inquiries each day. Common warning signs

include repeated inquiries from the same individual across multiple listings in a short period of time,

vague or generic messages, and unsolicited requests to move conversations to video calls before any

direct phone contact or in-person showing.

The DRE also warned consumers and licensees about scammers impersonating licensed real estate

professionals through fake social media accounts, online listings, websites, and email addresses.

According to the advisory, scammers may use legitimate agents’ names, license numbers, photos, and

other publicly available information to appear credible while engaging in fraudulent real estate

activity, including home buying and property management scams.

The DRE advises consumers and licensees to verify identities carefully and remain cautious when

communicating online. The agency noted that scammers can easily create fraudulent websites, email

addresses, and business profiles designed to mimic legitimate real estate professionals and

companies.

C.A.R.’s IT team has provided the following recommendations and best practices to avoid falling for a

scam:

PHISHING SCAMS
ON THE RISE

PHISHING SCAMS
ON THE RISE
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Recommended Protections
· Keep computers, phones, and tablets updated with the latest operating system and security patches

· Use reputable antivirus or endpoint security software, such as: Microsoft Defender, Malwarebytes,

Bitdefender, Sophos Home, CrowdStrike Falcon or SentinelOne (for small businesses)

· Enable multi factor authentication (MFA) on email, banking, and cloud accounts

· Never approve unexpected or unsolicited MFA prompts

· Avoid clicking Zoom or Teams links from unknown contacts or unsolicited inquiries

· Never give remote access to your computer, phone, or tablet to someone you do not know

· Do not install remote access or “screen sharing/support” software unless you personally initiated

the request with a trusted provider

· Always verify financial requests or wiring instructions by phone using a known, trusted number not

one provided in an email or message

· Use a password manager and avoid reusing passwords across accounts

· Enable MFA and biometric authentication whenever available

· Be cautious during video calls if audio, facial expressions, timing, or movements appear unnatural,

delayed, overly smooth, or simply “off” as deepfake technology continues to improve

If You Clicked a Suspicious Link or Think Your Device or Email Was Compromised
· Disconnect the device from Wi Fi or the internet immediately if it behaves suspiciously

· Run a full antivirus and malware scan

· Change passwords for email, banking, and business systems from a separate, trusted device

· Review email settings for suspicious inbox rules or forwarding addresses

· Check sent mail and recent login activity for anything unfamiliar

· Remove browser extensions, apps, or software you do not recognize

· Uninstall any remote access or screen sharing tools you did not intentionally install

· Notify anyone involved in active transactions if email access may have been compromised

· Contact your bank immediately if financial or payment information may have been exposed
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Signs You May Have Been Compromised
· Emails are disappearing or marked as read without your action

· Contacts report receiving messages you did not send

· Strange login alerts or unexpected MFA notifications

· New inbox rules or forwarding addresses you did not create

· Browser redirects, pop ups, or unusual device slowness

· New browser extensions, apps, or software appearing without your knowledge

· Webcam light turning on unexpectedly

· Mouse movement or applications opening without your interaction

· Security software becoming disabled unexpectedly

· Password reset notices you did not request

· Clients questioning sudden changes to wiring or payment instructions 

The DRE recommends reporting suspected fraud to the Internet Crime Complaint Center (IC3), as

well as to the DRE complaint portal, local law enforcement, the California Attorney General, the

Federal Trade Commission, the Federal Bureau of Investigation, and the Consumer Financial

Protection Bureau.

C.A.R. is also offering a Cybercrime & Transaction Fraud Certification course designed to help

members identify scams, prevent fraud, and better protect clients during transactions. The four-

hour certification course is available free to C.A.R. members using discount code FREECERT

through C.A.R. Education.

Click to Read More
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https://www.car.org/aboutus/mediacenter/news/phishingscamwarning




Monthly Market Report
Orange County

May 2026

Existing SFR
Home Sales

Active Listings

Existing SFR
Median Price

Market
Competition

% Change
from Last Year

% Change from
Last Year

Median Days
on Market

Sales-to-List
Price %

% of Active
Listings with  
Reduced Pric es

1,089

2,277
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In the last few years, an almost-60 year-old law has resurfaced to haunt website owners.  Originally
enacted in 1967, the California Invasion of Privacy Act (“CIPA”) was meant to address actions such as
wiretapping and use of other techniques to eavesdrop on private telephonic communications.  Among
other things, the law prohibits the use of a “pen register” or “trap and trace device,” both of which are
surveillance tools, without a judicial order or consent from the person being tracked.

Fast forward to the 2020s, and plaintiffs have gotten creative about applying CIPA to modern
technologies that weren’t even contemplated when the law was enacted – particularly, commonly-used
website tracking tools that allow businesses to track the activity of website visitors and gather
information about visitor behavior that may be useful for analytics, advertising, and other purposes.  The
gist of the claims is that 1) use of website tracking technology, such as cookies, pixels, tags, and beacons,
constitutes the use of a “pen register” or “trap and trace device” to “record” a user’s interactions with
the website, and 2) deploying such technology without first obtaining consent from the website visitor
constitutes an invasion of privacy under CIPA. 

CIPA allows for a broad private right of action, the civil penalty is the greater of $5,000 per violation or
three times the amount of actual damages, and there is no safe harbor provision.  As such, there has
been a proliferation of legal demands, many from opportunistic plaintiffs who scan websites to identify
potential violations, sent to businesses both large and small alleging CIPA violations.  In some instances,
these threats have proceeded to litigation, including class actions, with mixed and sometimes conflicting
results.  (As of the publication of this article, no claim has yet been fully litigated to a final judgment on
the merits.)

So, why does CIPA matter to REALTORS®? 
Many REALTORS® have websites for their businesses and might use various types of tracking technology
(for example, services like Google Analytics) to gauge website metrics.  These tools typically allow the
website owner to ascertain how many people visit the website, when they visit the website, what pages
they visit, and other activities that visitors might engage in while on the website. They may also collect
other information from visitors such as IP addresses, email addresses, browser settings, device
metadata, operating systems, geolocation data, and session information. The use of website tracking
technology to obtain these kinds of information may subject REALTORS® to opportunistic demands and
lawsuits alleging CIPA violations.

IF YOU GIVE A WEB BROWSER A COOKIE…
YOU MAY BECOME THE TARGET OF A LAWSUIT:

WHAT REALTORS® NEED TO KNOW ABOUT
THE CALIFORNIA INVASION OF PRIVACY ACT
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How can REALTORS® use website tracking tools while reducing the risk of being the target of a legal
demand or action?

CIPA prohibits the use of “pen registers” and “trap and trace devices” without first obtaining a court
order or the consent of the person being tracked.
Practically speaking, most businesses will not be able to obtain a court order to place tracking
technology on their websites. As such, the only feasible way most REALTORS® can reduce their risk is to
comply with CIPA by obtaining consent from their website visitors.

What does consent look like under CIPA?
Consent involves the visitor receiving notice of the deployment of tracking technology on the website
and agreeing to its use to collect and share (if applicable) information. Importantly, courts have held that
having a terms of use and privacy policy on a website is not by itself sufficient to constitute consent.
Retroactive consent has also been deemed insufficient.

The notice must be reasonably conspicuous – for example, it cannot be in small print, it must use font
colors that do not blend with the background, and it cannot be hidden somewhere on the website.
However, it may include a link to a more comprehensive notice that explains what information is
collected and how that information will be used or shared. For example, a pop-up banner that states that
the website uses cookies, links to a more comprehensive notice, and allows visitors to consent to the use
of cookies may comply with CIPA.

Brokers and agents operating websites should consult with their legal counsel for how to best obtain the
consent of their website visitors and how to deploy tracking tools to ensure that tracking does not occur
without such consent.

Any other best practices?
In addition to ensuring that consent is obtained for website tracking activities, website operators should
regularly review their website policies (such as the terms of use and the privacy policy) to ensure that
they accurately reflect the business’s actual practices and comply with all applicable laws. Transparent,
comprehensive disclosures and clear instructions on how a website visitor may opt out of tracking
technologies (if used) are important tools for mitigating risks associated with CIPA.
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The Newport Beach Public Library invites you to celebrate the Witte Hall Grand
Opening with a weekend of exciting events! We hope to see you there!

Witte Hall is located on the Central Library campus at 980 Avocado Avenue, Newport
Beach. Parking is available in the library lot or the City Hall structure.

COMMUNITY OPEN HOUSE & FAMILY SUMMER CELEBRATION
Saturday, July 11 | 2:00–4:00 pm
Stahr Courtyard & Witte Hall
A family fun celebration featuring face painting, balloon twisting, magic shows, hands-
on kids' art, a butterfly garden, music, photo ops, giveaways, Summer Reading sign-
ups, a Newport Beach Theatre Arts performance, and a reading with Officer Bubbles
from the Newport Beach Animal Shelter!

AUTHOR EVENT WITH SURF LEGEND SHAUN TOMSON
Saturday, July 11 | 7:00 pm | Witte Hall
Join surf legend and bestselling author Shaun Tomson for an inspiring evening on
resilience and purpose, rooted in a life riding the world's best waves. Free, registration
required.

SUNDAY MUSICALE FEATURING A CELLO QUARTET
Sunday, July 12 | 3:00 pm | Witte Hall
Enjoy a free performance by a cello quartet featuring Wonsun Keem, In Hee Na, Crystal
Soo-Jung, and Andy Su. Seating is first come, first served. Funded by the Friends of the
Newport Beach Public Library.

C I T Y  O F  N E W P O R T  B E A C H  N E W S

WITTE HALL GRAND
OPENING

WITTE HALL GRAND
OPENING



Generate leads with push-button ease

Empower your referral networking

Increase social media exposure

Close more deals

Stand-alone web apps for you and all your listings

Lead capture forms

Push-Button social media marketing

Real-time referral notifications (with contact info)

“SavvyCard is the best Real Estate tool I have, in fact I am closing on a Property
this weekend because of it. I love that it reports referrals back to me. This is how I
got my last customer.”

“To be able to text people I meet a tool with an MLS search right to their phone
is a great way to keep them locked in with me as their agent. And, having the
seller share their listing to their circle of friends reaches a whole new level of
potential clients through social media, too.”

“Property SavvyCards are super easy to post to Facebook and the ability for me
to access SellerShareTM at the time put the listing into Matrix is awesome. My
listings are getting a lot of activity, which is what all us agents want.”

SavvyCard® for Real Estate uses MLS data to automatically create and maintain lead generating
SavvyCards for you and your listings. Use SavvyCards to generate leads online through Social Media
and through your customer's friends and family, quickly and inexpensively!

Grow Your Business

(Continued on back)

SavvyCard® for Real Estate Agents
Take Your Leads Back from the Portals

Valuable Tools at Your Fingertips

�

�

�

�

�

�

�

�

SavvyCard | 433 Central Avenue | Suite 202 | St. Petersburg, FL 33701 | Main: (727) 502-6012 | Web: SavvyCard.com

Tim Gupton

Lee Childress

Shelly Hartman - 

REALTOR®/Broker, Realty One

REALTOR®, Premiere Homes Group

Broker Associate, RE/MAX Realty Consultants

Property SavvyCard
Agent SavvyCard



SavvyCard® for Real Estate Agents
Take Your Leads Back from the Portals
Advanced Features and Services

SavvyCard | 433 Central Avenue | Suite 202 | St. Petersburg, FL 33701 | Main: (727) 502-6012 | Web: SavvyCard.com

SavvyCard Education & Training

� SavvySchool - Your on demand resource center

- Orientation & Training Videos

- eBooks & Infographics

- Sales Strategy Videos

- Downloadable Tutorials & Guides

� Automated Facebook Ads - Done-for-You Facebook 

Ads service

 - Maximize lead generation

 - Maximize brand exposure

 - Maximize social engagement

� SavvySigns - Uses geo-location to provide buyers 

immediate access to property information

 - Easy to use - text HOME to 72889

 - No set-up, maintenance, installs or downloads

 - Universal sign rider for all your listings

� SellerShare - A powerful push button marketing tool

 - Brings your sellers into the marketing process

 - Leverages your seller’s sphere of influence

 - Puts your “for sale” sign in your seller’s digital front yard

Visit SavvySchool
http://SavvySchool.SavvyCard.com

Watch Orientation Video
https://savvyschool.savvycard.com/savvycard-real-estate-orient

Now Available on Your MLS Dashboard

http://savvyschool.savvycard.com/
http://savvyschool.savvycard.com/
https://savvyschool.savvycard.com/savvycard-real-estate-orientation-video
https://savvyschool.savvycard.com/savvycard-real-estate-orientation-video
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Whether you're new to the conversation or have followed the Fairview Developmental
Center (FDC) planning process from the start, join us for three milestone meetings as
the Draft FDC Specific Plan heads to the Planning Commission and City Council.

An updated Draft Specific Plan, reflecting public comments from the March release,
will be available by July 14.

From Draft to Decision Community Meeting
 Thursday, July 23 | 6 – 8 p.m.
 Norma Hertzog Community Center, 1845 Park Ave., Costa Mesa

Join Economic and Development Services Director Carrie Tai for a town hall discussion
covering housing, open space, mobility, infrastructure, and community benefits — and
what they mean for the site's future. Spanish translation, refreshments, and City staff
will be on hand.

Planning Commission Study Session
 Monday, July 27 | 6 p.m.
 City Hall Council Chambers, 77 Fair Drive, Costa Mesa

Planning Commissioners begin their public review of the Draft Plan. Residents can
listen, learn, and give public comment.

Planning Commission Hearing
 Monday, Aug. 10 | 6 p.m.
 City Hall Council Chambers, 77 Fair Drive, Costa Mesa

The Commission formally reviews the Draft Plan and considers recommendations for
City Council — another key opportunity for resident input.

Visit FDCHousingPlan.com for the latest Draft Specific Plan and EIR starting July 14.

C I T Y  O F  C O S T A  M E S A  N E W S

LEARN, PARTICIPATE AND STAY INVOLVED IN
THE FUTURE OF THE FAIRVIEW

DEVELOPMENTAL CENTER

LEARN, PARTICIPATE AND STAY INVOLVED IN
THE FUTURE OF THE FAIRVIEW

DEVELOPMENTAL CENTER

https://jalhwjyab.cc.rs6.net/tn.jsp?f=001mHgr1njeOBG91SMpKcYr9Jpam4zNPCTU-n2M5rJSdzENm2v5Oe044ULvT1eUO2zbW4whj2G7_NLXFboyfQOkUOAFNddW9L82JrXP3LphybTMnPVO02WGeD8IuWdCX3NwIROndG6jc5lzcf-0U1CbsxoOgFE4dqFJ&c=FO7XUJOPYYk3D8vuBJiRS3WlcsIlTuY6I4iLvrRrhtJr9hmwjpBchg==&ch=QcZVY_58dRZ3Tzrd70v7Fb7dUYQre7jLpp9onn5rmPCbjfyYQt00Fg==




To speak with 
Wealth Management Strategies
Erica Sylvia or Marc DiDomenico

Call:    949-833-5846



By providing information about the SoloK Plan, the Newport Beach Association of REALTORS® is not endorsing, recommending, or offering this plan as
financial advice. The information provided is for informational purposes only and should not be considered a substitute for personalized investment
advice from a qualified financial professional. Newport Beach Association of REALTORS® has not reviewed or evaluated the suitability of the SoloK Plan
for any individual member. Each member is solely responsible for conducting their own due diligence and investigation before deciding to participate in
this program. This includes carefully reviewing the plan documents, understanding the fees and expenses involved, and assessing the plan's investment
options based on their individual financial goals and risk tolerance.

Newport Beach Association of REALTORS® specifically disclaims any and all liability arising from the use of the SoloK Plan. Members acknowledge that
their participation in the plan is their own choice and assume all risks associated with such participation.



By providing information about the SoloK Plan, the Newport Beach Association of REALTORS® is not endorsing, recommending, or offering this plan as financial
advice. The information provided is for informational purposes only and should not be considered a substitute for personalized investment advice from a
qualified financial professional. Newport Beach Association of REALTORS® has not reviewed or evaluated the suitability of the SoloK Plan for any individual
member. Each member is solely responsible for conducting their own due diligence and investigation before deciding to participate in this program. This includes
carefully reviewing the plan documents, understanding the fees and expenses involved, and assessing the plan's investment options based on their individual
financial goals and risk tolerance.

Newport Beach Association of REALTORS® specifically disclaims any and all liability arising from the use of the SoloK Plan. Members acknowledge that their
participation in the plan is their own choice and assume all risks associated with such participation.
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THURSDAY 11:00 am - 2:00 pm Broker Open House, areas 9, 11, 12, 25-27 
FRIDAY 11:00 am - 2:00 pm Broker Open House, areas 1-8, 10, 14-17

Join us for committee meetings, educational offerings, and
great community and charity events!

6

13

27

20
Real Estate
Kickstarter

45 Hour License
Renewal Course

9:00am

45 Hour License
Renewal Course

9:00am

Mastering Real
Estate

Representation

Growing Green:
Environmental

Awareness and
Your Real Estate

Practice

C.A.R. Expert Office
Hours 10:00am

29 30

Digital Signatures
inside zipForms &
Transact 11:00AM

CRMLS Matrix:
Creating a

CMA 9:00AM

Stayin’ Alive in
2026

10:30 AM

Getting Started with
zipForms - Basics

10:00 AM
Boost Efficiency

and Productivity in
zipForms 1:00PM

Residetntial Property
Management

31

Office Closed Happy 
Fourth of July!

Managing Single Family
Homes and Two to Four

Unit Residences 10:00 AM

Larger Apartment
Buildings and Commercial

Properties

Using the Wildfire
Disclosure Report to

Protect and Strengthen
the Deal

Trust  Funds, Fair Housing,
& Legal Aspects of

Property Management

Office Closes
at 12:00 PM
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